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Important information

Preparer: This presentation has been prepared by Macquarie Life Limited ACN 003 963 773 AFSL 237497 (MLL). It is current as at 8 March 
2010. 

Confidential: The information in this presentation is confidential and is provided to holders of an Australian financial services licence or their 
representatives who are financial advisers only.  It must not be reproduced, distributed or disclosed to any other person. The information may be 
based on assumptions or market conditions and may change without notice. 

General advice warning: The information contained in this presentation is general information only. It has been prepared without taking account 
any potential investors’ financial situation, objectives or needs and the appropriateness of the information needs to be considered in that context. A 
person should consider the offer document in deciding whether to acquire, or continue to hold, a product. Nothing in the presentation constitutes 
investment, legal, tax, accounting or other advice. 

Past performance: Past performance is not a reliable indicator of future performance.

Forward-looking statements: Certain statements made in this presentation constitute forward-looking statements.  These statements typically 
contain words such as "believes", "estimates", "expects" or similar words indicating that the future outcomes are uncertain.  Because forward- 
looking statements made in the presentation involve risks and uncertainties, there are important factors that could cause actual results to differ 
materially, positively or negatively, from those expressed or implied by such forward-looking statements. Future results are impossible to predict. 
To the extent that any presentation contains forward looking statements, no representation is made or will be made that they will be achieved or 
will prove to be correct. Actual future results and market conditions could vary materially from the forward-looking statements.

No responsibility: The material in the presentation has been prepared in good faith with all reasonable care. However certain parts of the 
material may be obtained or be based on information obtained from sources believed to reliable but no independent verification has been made, 
nor is its accuracy or completeness guaranteed. The information may also be based on assumptions or market conditions and may change 
without notice. Except to the extent permitted by law, and only to the extent so required, the Macquarie Group makes no warranty in relation to, 
and accepts no responsibility or liability for any loss or damage suffered by any person arising out of or in relation to the material. To the maximum 
extent permitted by law, no member of the Macquarie Group accepts any liability (including, without limitation, any liability arising from fault or 
negligence on the part of any of them) for any loss whatsoever arising from the use of the presentation or its contents or otherwise arising in 
connection with them. Any views or opinions expressed during the presentation may be solely those of the presenter and are not necessarily those 
of the Macquarie Group.  The presenter or MLL is under no obligation to update or correct any information in the presentation. 
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Important information (continued)

No offer: The information in the presentation does not and shall not in any way constitute an offer.  No part of the 
information is to be construed as solicitation or recommendation to make a financial investment.  In no circumstances is 
this information to be used by, or presented to, a person for the purposes of making a decision about a financial product 
or class of products.  The offer is contained in the Product disclosure Statement.

Product Disclosure Statement: MLL is the issuer of the Macquarie Lifetime Income Guarantee Policy (Policy). An 
invitation to apply for an investment in the Policy is made in the Product Disclosure Statement dated 8 March 2010 
(PDS). The PDS is available by calling 1800 618 913 or on the Macquarie website.  In deciding whether to acquire or 
continue to hold and investment in the Policy, investors should obtain the PDS and consider its contents. 

Scenarios and hypothetical case studies: The scenarios and hypothetical case studies contained in the presentation, 
including any assumptions or figures, are purely hypothetical and are not actual or potential returns, estimates, 
projections or forecasts for investments, whether in relation to the Policy or in relation to any other financial product. Any 
strategy discussed represents our analysis only and are based on certain assumptions, including those set out in the 
presentation. The case studies or strategies are based on assumptions which may have a material affect on returns. The 
actual performance of investments will depend on future economic conditions, investment management and future 
taxation. Advisers should form their own views about the scenarios and case studies and the applicability of the 
information (if any) to their clients' objectives, financial situation and needs. It is important that investors obtain their own 
financial, legal and taxation advice before considering making any investment decision. The presentation contain some 
strategies only. These are not the only strategies available and are not necessarily the most appropriate strategies for 
advisers or their clients. Any strategies recommended by advisers must be the result of the adviser's own analysis of the 
financial products and their application, and the adviser's consideration of the needs and objectives of each individual 
client. 

Not deposits with Macquarie Bank: Other than Macquarie Bank Limited ABN 46 008 583 542 (MBL), any Macquarie 
Group entity or Macquarie managed fund noted on this presentation is not an authorised deposit-taking institution for the 
purposes of the Banking Act 1959 (Commonwealth of Australia). That entity's obligations do not represent deposits or 
other liabilities of MBL. MBL does not guarantee or otherwise provide assurance in respect of the obligations of that 
entity, unless noted otherwise. 

© Macquarie Group



4

0

50

100

150

200

0 1 2 3 4 5 6 7 8 9 10
Year

A
cc

ou
nt

Sequence of returns - accumulation  

Series 1 14% 8% 12% 8% -4% 5% 10% -12% 2% -20%

Ends up at the same 
result!
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Dramatically 
different results!
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Series 1 14% 8% 12% 8% -4% 5% 10% -12% 2% -20%

Dramatically 
different results!

-20% 2% -12% 10% 5% -4% 8% 12% 8% 14%Series 2

Income 
$10 pa

Many Aussies can expect to spend 30 to 40 years in 
retirement.  New approaches to advice and innovative 
products are required – you must manage money & 

risks
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Today’s key messages

The economic outlook is fundamentally uncertain – not even 
the experts can agree where we are heading!

Retirees’ are exposed to market falls early in retirement due to 
the “sequence of returns” effect 

Macquarie Lifetime Income Guarantee allows you to manage 
your clients’ money & risk 
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What do retirees really want?

Basic income for life

Maintain lifestyle

Flexibility/accessibility

Protection from markets

Market linked returns

High-level of bequest

MOST important 
pension feature?

ALSO an 
important feature?

Source: Longevity proprietary research.  497 Nationally representative respondents between ages 45 and 70 with household income between $30,000 and $150,000.

4%

4%

7%

17%

24%

44%

Income for Life is 
the single most 
important feature 
of a pension…

… but Baby 
Boomers want 
products that “tick 
all the boxes”
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The Investment Account remains 
accessible at all times and may be 
passed to estate on death

The “Guarantee 
Base” tracks the 
“high-water mark” 
of the Investment 
Account on Policy 
Anniversaries

Customer invests 
$400k into 
Investment Account 
which varies with 
market performance

Lifestyle Bonus Rate 
provides high income 
throughout retirement if 
market returns are strong
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How MLIG works – if funds perform well 

Investment Account balance Base Rate Income Lifestyle Bonus Rate Income
Guarantee payments Investment Anniversary Guaranteed Lifetime Income
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The “Guarantee 
Base” does not 
decrease with poor 
market performance

How MLIG works – if funds performs poorly 
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If Investment 
Account falls to 
zero, Macquarie will 
pay a Guaranteed 
Lifetime Income
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How is MLIG structured?

Superannuation Fund Pension 
(typically an SMSF) 

MLIG – key points

> MLIG is a Life Insurance 
Policy regulated by APRA

> It is offered to the trustees of 
superannuation funds including 
SMSF’s

> Trustees hold it as an asset 
supporting a current 
superannuation pension

> The trustee may hold other 
assets within the same pension

> All pension payments and 
earnings on the Investment 
Account are tax exempt

Cash 
Fund

Individual Member

Overview of MLIG structure

Other 
investments

Investment 
Account

Lifetime 
Income 

Guarantee

Macquarie Lifetime Income 
Guarantee Policy
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MLIG – key information

High income rates > High initial income rates – 
60-64: 5.5%   65-69: 6.0% 70+: 6.5%

> Includes bonus rate of 2.0% that is guarantee for at least 5 
years

Tailored Investment Menu > Investment Management Fee: 1.0% p.a.
> Volatility Managed
> “Set & forget” Lifestages fund or  “custom” 

Asset Class Funds

Low Premiums > Base Guarantee Premium: 1.1% p.a.
> Option premiums: 

- Estate Protection Option: +0.35% pa 
- Spouse Option: +0.50% pa

Other fees and costs apply. Additional details available on request
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Risks

Key Risks
> An investment in the Policy has a number of key risks including:

> Macquarie Life credit risk
> Change of law risk
> Investment Fund performance risk
> Volatility management process
> Inflation risk
> Excess withdrawal risk

> Please refer to the PDS for a full description of the risks.  All investments involve a 
degree of risk. Please ensure you consider all the risks of investment in the Policy set out 
in the PDS carefully and seek financial, legal and taxation advice before making a any 
decision about investing in the Policy.
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Retirement planning under uncertainty

Account Based Pension > Pension invested into a 60/40 equities/cash Balanced 
Fund

> Pension invested into an MLIG Policy with 60/40 
equities/cash asset allocation

Cash account > Pension invested into a Cash Fund

Let’s consider three potential retirement strategies and evaluate 
how they would perform under the four scenarios 

MLIG

The following key assumptions have been made in the analysis:
―Balanced Fund - 2%pa fee
―Cash Fund - 1%pa fee
―MLIG -Initial Investment of $500,000. Premium of 1%pa, Policy Fee of 1%pa and Management Fee of 2%pa. No 
Spouse Option or Estate Protection Option. No ongoing adviser fee.
―Long term average equity return of 9%pa applied."
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Retirement planning under uncertainty

Goldilocks

Forgotten 
Years

Muddle- 
Through

Bubble 
and Bust

BestWorst
Early run-out, low income and bequest High income, high bequest

MLIG is an “all-weather” strategy – performing well when markets 
grow and relatively well when performance is poor

No residual effects of GFC, China manages expansion cleanly. 
Policy authorities successfully manage removal of stimulus

Historical Example ASX30: Apr 1991 – Apr 2001

Policy makers take away stimulus too quickly because they either 
misread economy or are forced to tighten earlier than desired 

Historical Example NKY: Jul 1990 – Jul 2005
After effects of GFC hold back growth

Sovereign debt concerns prevent further stimulus
Historical Example Dow Jones: Jan 1964 – Jan 1979

Policy remains stimulatory for too long and eventually policy makers 
forced to slam on brakes

Historical Example US S&P: Oct 1996 – Oct 2006
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Retirement planning under uncertainty

Goldilocks

Forgotten 
Years

Muddle- 
Through

Bubble 
and Bust

BestWorst
Early run-out, low income and bequest High income, high bequest

MLIG is an “all-weather” strategy – performing well when markets 
grow and relatively well when performance is poor

CashABP MLIG
9286

CashABP MLIG
8879

Cash ABPMLIG
88 NA

CashABP MLIG
8785
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